
	Xxxxxxx Warszawa, xxxxxxxxxxxxx
	Mobile : +xxxxxxxxxxx, 

Fax :      +xxxxxxxxxxx, 

E-mail : xxxxxxx@xxxxx


Name Surname              
	
	

	Professional Experience
	Currently from 01.2007 - xxxxxxxx Trade and Marketing

Own company – management consulting in the printing branch (B2B), FMCG and other


Warsaw

· Sales increase by 80% in comparison to the result from 2006 – printing company.

· Carrying out a recruitment and training project – new PHs and RKSs for a printing company.

· Carrying out a consultancy project for a FMCG company.

	
	2003-05.2008 xxxxxxxxxxx Warsaw
· Establishing the most profitable department – since 2004

· Recruiting, training and managing a salesman team 

· Coordination sales division, technical division, telemarketing and other departments.

	
	2002-2003
xxxxxxxxxxx, Warszaw
· Recruitment and training of Sales Representatives - Van Sellers, RKSs.

· Negotiating with Key Clients, realisation of budgets and sales plans.

· Consultant of the Management Board on the so called „Animal jelly crisis”.

	
	1998-2001
xxxxxxxxxx, Warszaw

National Key Account Manager, District Sales Manager

· Negotiation of yearly contracts with sales networks, managing the network sales division in Poland. Sales increase by approximately 450% in comparison to previous years

· Managing a standard distribution network (1/2 Polski). Recruitment and coaching.

· Coordination of all-Poland training activities.

· While cooperating with xxxxxxxx – a project in the textile branch (01-07.2000)

1993-1998 xxxxxxxxx, Wrocław

Regional Sales Manager – Lower Silesia and Greater Poland

· Leading the worst region to the best results in sales volume.

· Selection, training and control of PHs (Van Sellers).

1992-1993 xxxxxxxxxxxxxxxx, Warsaw

Sales representative

· Sweets distribution, FMCG market

· The best PH in the region

1988-1992
Primary School No x, Warsaw

▪ Teacher



	Wykształcenie
	1995-1997
University of Central Lancashire & Lublin Business School

· Master of Business Administration.

· Graduated with honours - grade A.
1982-1986
AWF Warsaw, 

Specialisation: teaching – master’s degree studies


	Additional Information
	"Modern Sales Management " - "Tracy College International" training

Negotiations –"MAGIA NEGOCJACJI" (“THE MAGIC OF NEGOTIATION”) Integrative Solutions course accomplished, Michael V.Woodhouse

Leading and substantial preparation of all-Poland training in "Sales Basics”, Sales Management, Sales Psychology, Merchandising and other – on various levels.

Coordination of a network project.

Participation in various training projects.

	Interests
	Jazz music, psychology, swimming, literature.


I agree for my personal data included in my application to be processed for the purpose of the recruitment procedure (according to the Law on personal data protection of 29.08.1997, Journal of Laws no 133 item 883).

